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Colorpak Ltd(70c – Buy) 
• CKL has reported an inaugural (listed 15/4/04) 

interim NPAT of $1.6m, $2.8m pre goodwill 
amortisation. 

• A 1c fully franked interim dividend was declared, 
(books 4 March, payable 6 April). 

  
• Trading deemed “very encouraging”, revenues 

being +14.5% on pcp and 12.6% on H2 04. 
Outlook for balance of year is very positive and on 
track to achieve at least FY05 Prospectus 
forecasts, $2.9m NPAT, $5.3m (pre-goodwill). 

 
 
 
The Shaw Line  

The result was inline with expectations, built on 
strength of H204 result, ($2.7m vs $2.3m 
Prospectus Forecast) and AGM commentary that 
H1 performance was “broad indicator of absolute 
profitability achievable in FY04/05. 
 
Near-term earnings will be boosted from the 
contribution of Castle Graphics, acq in 12/04 with 
$7m in annualised revenues (11% CKL’s 
revenues).Castle embellishes CKL’s service 
offering, (self-adhesive labels and flexible 
packaging) to customers in the targeted 
pharmaceutical and food industries. 
 
Two prospective avenues for sizeable growth for 
CKL are emerging, namely  customer capture from  
the takeover of Wadepak (WDP) by Carter Holt 
Harvey (CHY) and CKL’s new “state of art“ factory 
in Sydney, due for commissioning in late 2005. 
These both allow CKL to leverage off it’s “niche” 
9% market share. 
- Wadepak has annualised turnover or $85m, 

with some 15% sourced from the 
Pharmaceutical industry, which is being 
targeted by CKL through its investment in 
technology and short production runs.. Some 
customers of WDP are also customers of CHY 
and may wish to retain duel supply 
arrangements. 

- The new factory at Regents Park will offer 
increased capacity and improved workflows 
due to consolidation/integration of 
manufacturing process, currently spread over 
a number of sites at Erskinville. 

 
 
Investment Fundamentals 
Market Cap:$54m 
 H2 04 2005 2006 2007

NPAT $m 1.5 3.4 6.9 7.2
Normalised Profit$m 2.7 5.8 6.9 7.2

EPS c 3.4 7.3 8.6 8.9
P/E x 20.4 9.6 8.2 7.8

Dividend per Sharec 0.0 2.5 4.0 5.0
Yield % na 3.6 5.7 7.1
Franking % na 100% 100% 100%

Normalised eps growth na 17.1% 4.3%  
 
Source: Shaw Institutional Stockbroking 
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Our FY07 and FY08 forecasts only incorporate 
revenue growth of 8% and 7%, somewhat lower  
than the recent growth achieved. Moreover despite the 
expectation of a lift in manufacturing efficiency from 
the Regents Park plant, we have increased our EBITA 
operating margin only from the 17.5% achieved in 
H105 to 18.5% in FY07 
These conservative assumptions hence provide both a 
source of upside earnings risk and a buffer against a 
cyclical downturn in industry demand. However some 
60% of CKL’s sales are sourced from the 
Pharmaceutical and Healthcare industries, where a 
measure of low amplitude volatility in demand exists. 
 
These growth options coupled with CKL’s 
undemanding pricing (FY05 P/E of 9.6x) and a near 
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5% fully franked dividend yield makes it an attractive 
investment proposition. 
 
 

ColorPak
Financial Summary h2 04 h1 05

Sales Revenue 24.7 27.9

EBITDA 5.2 5.6
EBITDA Margin 21% 20%

EBITA 4.5 4.9
EBITA Margin 18.0% 17.4%

Goodwill amortisation (1.2) (1.2)

EBIT 3.3 3.7

Net Interest Expense (0.8) (0.9)

Pre tax Profit 2.5 2.8

Tax Expense (1.0) (1.2)

1.5 1.6

NPAT 1.5 1.6
NPAT(pre goodwill) 2.7 2.8  
 
The author has an economic interest in the securities of this 
company 

 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
This report is published by SHAW Stockbroking Limited (“SHAW”) in good faith based on the facts known to it at the time of preparation and does 
not purport to contain all relevant information in respect of the Financial Products to which it relates.  Any projections are estimates only and may 
not be realised in the future.  SHAW has prepared this report for multiple distribution and without consideration to the investment objectives, 
financial situation or particular needs (“Objectives”) of any individual investor.  Accordingly, any advice given is not a recommendation that a 
particular course of action is suitable for any particular person and is not suitable to be acted on as investment advice.  Readers must assess 
whether or not the advice is appropriate to their Objectives before making an investment decision on the basis of this report.  Readers can either 
assess the advice themselves or if they require a recommendation personal to them, they should seek the help of their SHAW client adviser.  This 
research has been prepared for the use of clients of SHAW and its wholly owned subsidiaries and must not be copied, either in whole or in part, or 
distributed to any other person.  If you are not the intended recipient, you must not use or disclose the information in this research in any way.  
Nothing in this research will be construed as a notification to buy or sell any Financial Products, or to engage in or refrain from engaging in any 
transaction in a Financial Product.  This research is based on information obtained from sources believed to be reliable but SHAW does not make 
any representation or warranty that it is accurate, complete or up to date.  SHAW accepts no obligation to correct or update the information or 
opinions in it.  Any persons relying on the above information does so at their own risk.  Except to the extent that liability under any law cannot be 
excluded, SHAW disclaims liability for all loss or damage arising as a result of an opinion, advice, recommendation, representation or information 
expressly or impliedly published in or in relation to this report notwithstanding any error or omission including negligence.  SHAW will charge 
commission in relation to client transactions in Financial Products and SHAW client advisers will receive a share of that commission.  SHAW, its 
associates and their respective officers and employees may earn fees and commission from underwriting Financial Products and may act as 
principal in respect of or otherwise have interests in the Financial Products.   Analyst Independence: The Research Analyst who prepared this 
document hereby certifies that the views expressed in this document accurately reflect the analyst's personal views about the subject company(s) 
and their Financial Products .  The Research Analyst also certifies that the Analyst has not been, is not, and will not be receiving direct or indirect 
compensation for expressing the specific recommendations or views in this report. 
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